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REASONABLE RATING 

OR the first time in history definite 
steps have been taken toward the 
correction of the serious and all too 
prevalent evil of discriminating and cut 
rates in the general liability insurance 
business. At the request of the New 
York Insurance Department, a_ con- 
ference, which was attended by repre- 
sentatives of every company doing this 
class of business in the city of New York, 
was held last week, at which a resolu- 
tion was adopted authorizing the ap- 
pointment of a committee of company 
representatives to formulate a set of 
rules and rates which should be filed 
with the Insurance Department and made 
mandatory on every company. Viola- 
tions of the rules and rates as adopted 
by the committee will be treated as a 
misdemeanor under the insurance stat- 
utes of New York State. This long- 
needed step will put an end for all time 
to the practice of rate cutting by many 
inexperienced underwriters, resulting in 
the demoralization of the business as a 
whole, with the possibility of depriving 
the propertyowner of due and just pro- 
tection. Under the system of rating 
adopted by the committee a minimum is 
fixed that will insure adequate and safe 
Protection for the propertyowner and 
will be fair to all companies, which must 
necessarily compete on a fair level. A 


THE SPECTATOR 


possible precedent for similar action in 
other lines of miscellaneous insurance 
may be established as the result of this 
meeting, to the ultimate end of improv- 
ing the system of rating all classes of 
risk and the collection of a premium as 
something more than an amount neces- 
sary to cover losses. 





HE work of organizing insurance 
federations in the various States 
has been making satisfactory progress. 
Twelve States have already been organ- 
ized, and as many more are about in 
shape for organization. Mark T. McKee, 
secretary and treasurer of the National 
Council of Insurance Federation Execu- 
tives, has been conducting an enthusias- 
tic and effective campaign in the South, 
and has met with excellent success. The 
scope of the federation movement is very 
broad, embracing not only those who are 
directly interested in any branch of in- 
surance, but those, as well, who pur- 
chase insurance. The prime idea is to 
defend insurance from hostile action in 
the various State legislatures, and the 
plan is to start at the root of matters and 
reach prospective members of the legis- 
latures even prior to their election, in- 
fluencing them in the direction of right 
views on insurance matters. One of the 
principal objects to be attained is the 
prevention of the conduct of insurance 
business by the State, or of its virtual 
confiscation through unduly drastic regu- 
lation. Already the plan has the ap- 
proval of the casualty companies, and it 
is expected that it will also be approved 
by the fire and life companies. In fact, 
a special committee representing fire 
underwriters has gone on record in favor 
of the co-operation of the special agents 
of the fire insurance companies in the 
federation movement. Altogether, the 
outlook is favorable for a wide extension 
of the series of what should be very use- 
ful State organizations. 


N October last the fire loss of the 
United States and Canada, as com- 
piled by The Journal of Commerce, was 
$14,465,850, or about $400,000 more than 
in the same month in 1914, and $400,000 
less than in October, 1913. For the first 
ten months of the current year the total 
loss is some fifty million dollars less than 
in the corresponding period of either 
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1914 or 1913, so it may be confidently 
expected, barring a heavy conflagration 
loss, that the value of property destroyed 
by fire this year will be much less than 
the total in either of the last two years. 
In Canada, The Monetary Times figures 
that the October loss was $1,258,325, or 
about $70,000 less than in the same 
month last year. it also gives the total 
for the first ten months of this year as 
$10,895,192, which, being deducted from 
the amount shown above for both the 
United States and Canada, would leave 
about $130,000,000 as the loss in the 
United States in the first ten months of 
this year. 


|* recommending a code of ethics to 
the members, President R. Perry 
Shorts of the Health and Accident 
Underwriters Conference well points out 
that any effort to accomplish any good 
by a moral code is utterly useless unless 
the endorsers are going to live up to their 
pledges. Rather than suggest a line of 
frills and extravagant ideals to which it 
is certain that some violation because of 
individual hardship would occur, Presi- 
dent Shorts has proposed a set of rules 
that are so reasonable and so practical 
that every one can see that he will be 
more benefited in the long run by their 
observance than by their violation. Any 
code to endure must be practical and 
reasonable, and President Shorts’ sug- 
gestions are worthy of the most liberal 
support, for the adoption of a code of 
business morals along the lines suggested 
elsewhere in this issue will, if carried out 
in good faith, bring untold benefits to 
the business as a whole without hardship 
to anyone. 


REVIEW of the marine insurance 

business of 1914, which appears 
in another column, may present some 
figures of interest to those engaged in 
that branch of the business, or who may 
be contemplating entering upon it. Ap- 
parently, there was a reasonable profit 
in the marine and automobile business, 
as a whole, last year. The current year 
has been characterized by a very large 
increase in export trade; and, while there 
have been many losses, mostly due to war 
conditions, it is believed that the business 
will yield a profit this year. The outlook 
for the future seems promising, as the 
ocean traffic will undoubtedly continue 
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to be heavy for probably some years to 
come, and it will be for the companies to 
name such rates for insurance thereon as 
they may calculate to be profitable. 


HE attention of the public is directed 
by the State Fire Marshal of Ohio 
to the fact that more fires in dwelling 
houses in Ohio last year were caused by 
defective flues than were due to any 
other cause. He goes on to describe the 
principal defects in chimney flues and to 
tell how a chimney should be constructed 
with a view to securing safety from fire. 
This is a most important subject, and if 
the public will heed the warning ex- 
tended by the Fire Marshal in this re- 
spect alone the result should be a con- 
siderable decrease in the destruction of 
life and property. 


NE of the life insurance companies 
has tabulated the experience of a 
number of its producers, comparing the 
amount of business written by them with 
the numbers of calls made and _ inter- 
views secured, From this experience 
table it is learned that the men in ques- 
tion made over $3.50 per call and $5.87 
per interview. As the calculations are 
based on 1870 calls and 1130 interviews, 
the profits indicated above per call and 
per interview would seem to be a fair 
gauge of the possibilities in the life in- 
surance business for men of energy and 
enterprise, and ought to attract such men 
to the business. 


Insurance Society Lecture.—On Tuesday 
afternoon last an interesting and enlightening 
lecture on “Subrogation” was delivered by 
William H. Van Benschoten before the In- 
surance Society of New York at the New York 
Board room. 


Approves Federation Movement. — The 
National Board executive committee has de- 
cided that special agents may join the State 
insurance federations. Of course, they can 
help along the cause by wise counsel and 
give strength to the locals in every direction. 
The only hint of impropriety, which has de- 
layed action up to this time, is the suggestion 
that the specials are the representatives of 
single companies, and are, in fact, sole repre- 
sentatives of the interests of the companies. 
And in the event of any clash in the relations 
between companies and locals would be in 
honor bound to take sides with the companies. 
But no such contingency is anticipated, so let 
them all join if they will. 
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ADVERTISING AND CIRCULATION 


Manifestly the only thing sought for by many 
advertisers is circulation; what kind of circula- 
tion matters not so long as it is big. Quantity, 
not quality, is the all-deciding element when it 
comes to choosing a medium. Such logic is all 
right, maybe, for those advertisers who do not 
think, do not pay anyone else to do their think- 
ing and do not care how nor where their money 
is spent.—American Motorist. 


Commenting on the views of this well-known 
automobile paper, any idea of judging the value 
of a newspaper, whether daily or weekly, gen- 
eral or technical, by the size of its circulation 
is more or less fallacious. This is due mainly 
to the fact that every journal differs in varying 
degrees of service rendered. Large circulation 
among a class of people who are small users 
of the goods advertised produces only poor 
results for the advertiser, while, on the other 
hand, a paper of smaller circujation may, 
and often does, bring splendid returns to those 
using its columns. This may be illustrated by 
a comparison between daily newspapers such 
as The Evening Post of New York and The 
New York World or New York Journal. The 
former, a_ well-known daily paper—whose 
clientele is not so much larger than that 
of THe SpecTAtor—has a comparatively limited 
circulation; but it goes among a high-grade 
class of readers; people who are looking for 
the best of everything. To financial and in- 
surance institutions, and dealers in expensive 
articles of all kinds, its circulation ought to be 
and is vastly more productive, in the estima- 
tion of financial advertisers and others whose 
announcements appear in The Post, than that 
of The World or Journal, notwithstanding each 
of the latter prints, say, twenty times the num- 
ber of Evening Posts sold daily. One paper 
goes to a class of buyers who have ample 
funds to invest or to purchase with, while the 
others chiefly circulate among persons of mod- 
erate means, most of whom have to figure very 
closely on what they buy or spend. 

While the question of circulation must 
naturally be given some account in considering 
the value of the service of any journal as an 
advertising medium, yet it may be a minor 
consideration in comparing the respective 
merits of class journals as well as daily news- 
papers. The prudent advertiser considers first 
the ability of the journal to reach the class 
of people he desires to interest. If he is con- 
vinced that a particular journal circulates 
among people he feels should be patrons of 
his, and is esteemed by them as a high-class 
paper—an authority in its special sphere—then 
the question of the numerical circulation may 
be subordinate to the general value of the ser- 
vice given by the journal. 

Judging all papers by the yardstick of circu- 
lation only does an injustice to those which 
stand higher in the estimation of their readers. 
The main question to be considered—and this 
is particularly true of technical papers such as 
insurance journals—is that of service. Is the 
paper giving the best kind of service to its spe- 
cial class of readers? That fact being estab- 
lished, the matter of whether its circulation is 
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not so large as another paper not giving equal 
service becomes unimportant. 

There are also differences to be considered 
in the question of subscription price. An in- 
surance journal charging four or five dollars a 
year is most likely to have a smaller but higher 
grade circulation than a publication charging 
two and a half, two or one dollar a year or 
less; for the simple reason that there are a great 
many agents and brokers—not of the very pro- 
ductive class such as are recognized as the 
earnest and active men in the business—who 
might pay one dollar a year, but who do not 
have the discriminative knowledge possessed 
by the latter class that would impel them to 
take the higher price journal on account of the 
service rendered. 

It would be a comparatively easy matter for 
a journal of the standing of THe Spectator, 
for instance, with its efficient circulation de- 
partment, to very largely increase its circula- 
tion by cutting its subscription price in half; 
but that would not increase the service ren- 
dered, nor improve its standing in the estima- 
tion of its readers and advertisers, nor add to 
its influence; because its readers now include 
almost all those who are seriously and ener- 
getically engaged in earning their living in 
the business of insurance. This fact has been 
strikingly illustrated in the case of many of the 
cheap secular monthly magazines. By reduc- 
ing the price some ten or twelve years back 
several of them built up very large circulations, 
but the old-established, conservative maga- 
zines, by maintaining their higher subscription 
prices, have not only succeeded in retaining 
their readers but have proved to their advertis- 
ing patrons that large circulation does not 
necessarily mean a profitable advertising me- 
dium. To-day these high-class magazines are 
carrying more advertising than the cheaper 
class, and many of the latter, indeed, have been 
compelled to go out of existence. 

From the advertisers’ standpoint, advertising 
in any journal should be most carefully con- 
sidered in the light of the results desired to be 
obtained. If the journal covers its field of 
labor thoroughly, and possesses the confidence 
and esteem of its readers, and if the value of 
its service is universally recognized, that is 
ample proof of its usefulness, entirely apart 
from the question of whether its circulation 
is more or less than that of other publications. 





FIRE INSURANCE 





NEW YORK SURVEYS 
Exchange Meeting Held.— A 
monthly meeting of the New York Fire Insut- 
ance Exchange was held yesterday in the 
rooms of the New York Board for the trans- 
action of routine business and other matters. 

Deposits of Foreign Companies.—The 
Attorney-General of this State has decided 
that as the deposits at Albany of foreign com- 
panies are held for the benefit of all America” 
policies, they include policies on property i 
the Philippines, and hence the annual reports 
of such companies must include the business 
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in the islands. This question was settled 
several years ago when a foreign company 
which had disposed of all its policies in the 
United States withdrew from this country and 
sought to recover its American deposits. The 
Insurance Department refused to allow this 
claim until the Philippine policies had all 
expired. 

Home Office Club Plan.—The idea of a 
“Talk-Over Club” over the lunch tables of the 
Underwriters Club on William street is an 
excellent one as a means of promoting closer 
personal acquaintance among employees of the 
companies. The patrons of the Underwriters 
Club are wofully lacking in sociability, and 
daily include a hundred attaches of fire 
and casualty offices who have no speaking ac- 
quaintance. As sociability adds zest to the 
appetite, the proposal for an inner circle who 
can “talk it over” about insurance and allied 
subjects suggests a method worthy of con- 
sideration. 


Williamsburg Factory Fire.—The most re- 
cent tragedy of a loss of life by the burning 
of a factory which had long been under sus- 
picion as a fire trap suggests that the notice 
served on the owners to make changes to pro- 
mote safety should have been followed. up. 
As it is generally understood the Fire Commis- 
sioner has ample power to enforce the edicts 
of his office in relation to provision for safety 
devices, there is some surprise that it failed in 
the latest case. Every tragedy in the past has 
awakened fresh zeal to prevent a recurrence, 
but it seems that the Williamsburg factory was 
neglected. 

Manager Robb to Address Cleveland So- 
ciety — Willis O. Robb, manager of the New 
York Fire Insurance Exchange, will address 
the Insurance Society of Cleveland on the 
evening of November 6 on ‘Fire Insurance 
Engineering as a Factor in the Service of an 
Agency.” Clark O. Wood, special agent of the 
Home, will talk on “Common Hazards,” and 
Secretary W. J. Beggs of the Cleveland Ex- 
change will discuss “Current Events.” Mr. 
Robb will speak before the Chamber of Com- 
merce at noon on the same day. 

Exchange Tariff Rulings.—By the [x- 
change agreement all its members are bound tu 
observe the local tariffs of other towns and 
cities whenever risks located outside of this 
city are offered. There are well-grounded re- 
Ports that this obligation is not as well ob- 
served as others, and that brokers who make 
a pretense of dabbling in outside risks at cut 
rates have no serious difficulty in finding a 
market for such risks at a shade below the 
local tariffs. The names of the brokers are 
well known and freely mentioned. 

Adjuster’s Appointment.—The engagement 
of Mr. Wintner of Atlanta, Ga., as general 
adjuster for the committee on losses of the 
local Board awaits confirmation by the full 
Board. The last meeting deferred action to 
allow members to become acquainted with the 
gentleman named. 


Brokers’ Certificates Issued.—The Barker, 
Frost & Chapman Company of 609 Madison 
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avenue, Toledo, Ohio, and Mary E. Scott of 19 
Stewart street, Brooklyn, N. Y.; Frederick P. 
Boehm, 331 Madison avenue, New York; Geo. 
O. Marrin, 382 East rggth street, and Seide & 
Harris, 3893 Broadway, New York; Percy IF. 
Biglin, 63 William street, New York; Hull & 
Deterling, 357 Kingston avenue, . Brooklyn; 
Meert & Stack, 546 Fifth avenue, New York; 
John Muir, 606 Fifth avenue, New York; 
George W. Pasfield, 84 Broadway, Brooklyn; 
Meyer Thaler, 25 East 111th street, New York; 
John F. Van Deusen, 84 William street, New 
York, have been granted certificates by the 
New York Fire Insurance Exchange. 


CHICAGO AND THE WEST 

F. H. Jones Appointed Manager Illinois 
Inspection Bureau.—Irank H. Jones was ap- 
pointed manager of the Illinois Inspection Bu- 
reau on November 1. Mr. Jones will reorganize 
the bureau on a modern basis, but will do the 
work gradually. 

Baseball League Gives Annual Dinner.— 
The Chicago Baseball League, made up of 
teams from the different general agency offices 


in Chicago, held its annual dinner at the 


Auditorium last week, and President Culley 
acted as toastmaster. John E. Stafford, super- 
intendent of agents of the London and Lanca- 
shire Fire, presented a silver cup to the Liver- 
pool and London and Globe team, which won 
the annual contest. Howard J. Cross, captain 
of the team, responded. Ernest Palmer, assist- 
ant general counsel of the National Board, was 
the principal speaker at the banquet. 


Insurance Bureau Names Special Com- 
mittee.—Neal Bassett, chairman of the West- 
ern Insurance Bureau, has named the follow- 
ing committee of five to represent the Bureau 
in the Central Actuarial Bureau, which is to 
have charge of sprinklered business in the 
West: A. D. Baker, Alfred F. James, Walter 
D. Williams, E. G. Halle, Neal Bassett. 

Local Agency Gets New Company.—Geo. 
Herrmann & Co. have been appointed Cook 
county managers for the Hamburg-Bremen. 

C. L. Tyner Secures Membership in West- 
ern Union.—C. L. Tyner has been elected to 
membership in the Western Union. Mr. Tyner 
is vice-president and secretary of the Franklin 
Fire of Philadelphia. 


BOSTON AND VICINITY 

Boston Board Officers Chosen.—The an- 
nual meeting of the Boston Board of Fire 
Underwriters was held last Tuesday at its 
headquarters on Kilby street. There was a 
crowded attendance of members. The reports 
of Secretary F. Elliot Cabot showed the or- 
ganization to be in a flourishing condition and 
at the top-notch of efficiency. His report in- 
corporated those of Superintendent H. V. 
Thayer of the inspection department; Assist- 
ant Secretary A. Jarratt Lewis and Engineer 
1. Osgood. President Woods had no recom- 
mendations to make in his valedictory and 
contented himself with reviewing the Board 
during the past year. The balloting for 
officers resulted as follows: President, Frank 
A. Dewick, Dewick & Flanders; vice-president, 
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J. H. Carney, Kaler, Carney & Liffler; secre- 
tary, F. Elliot Cabot; treasurer, A. Jarratt 
Lewis. New members executive committee, 
Il’. H. Battilana, Pennsylvania Fire; William 
A. Muller, William A. Muller & Co.; W. H. 
Rogers, Rogers & Howes. 


Heavy Garage Loss.—The fire insurance 
companies sustained a loss of about $75,000 
on building and contents of Chauncy Thomas 
& Co., Inc., a big garage located at 103 Chest- 
nut street, last Saturday. This estimate does 
not include the large number of cars which 
were insured by their individual owners. The 
garage and its contents were a total loss. 

Brokers Name Candidates.—At the ad- 
journed annual meeting of the Insurance 
Brokers Association of Massachusetts, to be 
held November 16, the following nominees will 
be voted upon: President, S. E. Barton; vice- 
president, Prescott Chamberlain; secretary, 
E. M. Peters; treasurer, George A. Wellington. 
For the executive committee, W. Newton 
Harlow, George V. Lynn,:George W. Smith, 
M. L. Morrison, William A. Mossman, Fred- 
erick J. Kessler, Paul Macfarlane, W. B. B. 
Child, Thomas Ashley, William F. Macy, W. N. 
Goodwin and J. J. Ruddy. 





FIRE INSURANCE LECTURES 
Chicago Club Course Announced 


A. T. Graham, chairman of the educational 
committee of the Fire Insurance Club of Chicago, 
has completed the list of lectures and instruc- 
tors for the junior and intermediate fire insur- 
ance courses, to be given during the season. 
The junior lectures will be given on Tuesday 
evenings from 6.30 to 7.40 o’clock. The dates 
and subjects are as follows: 

November 16, 23 and 30—‘‘Principles and His- 
tory of Fire Insurance,’’ C. G. Whipple, National 
of Hartford, instructor. 

December 7, 14 and 21—‘‘Building Construc- 
tion,” E. W. Case, Chicago Fire Prevention 
Bureau, instructor. 

December 28 and January 4—‘‘Correspon- 
dence,’’ W. A. Smith, Sun of London, instructor. 

January 11, 18 and 25—‘‘Fire Hazards,” E. W. 
Case, Chicago Fire Prevention Bureau, instruc- 
tor. 

February 1, 8, 15, 29, March 7, 14 and 21— 
“Standard Fire Policy,’’ W. E. McCullough, 
Queen, instructor. 

March 28, April 4 and 11—‘‘Fire Protection,” 
E. W. Case, instructor. 


The intermediate fire insurance course will be 
given on Friday evenings from 6.30 to 7.40. The 
dates and subjects are as follows: 


November 19—‘‘Plan Drafting to Scale,’’ W. 
D. Matthews, Chicago Board of Underwriters, 
instructor. 

November 26 and December 3—‘‘Electrical 
Hazards,” F. F. Sengstock, Chicago Board of 
Underwriters, instructor. 

December 10 and 17—‘‘Woodworking Hazards,”’ 
Joseph G. Hubbell, National Inspection Com- 
pany, instructor. 

December 31 and January 7—‘‘Dry Cleaning 
Hazards,’’ C. W. Hejda, Chicago Fire Preven- 
tion Bureau, instructor. 

January 14 and 21—‘‘Correspondence,”’ E. G. 
Low, Springfield, instructor. 

January 28 and February 4, 11, 18 and 25— 
“Fire Protection, Public and Private,” F. R. 
Daniel, electric and hydraulic engineer, instruc- 
tor. 

March 3, 10 and 14—‘‘Standard Policy, Clauses 
and Forms,’’ George S. Valentine, Prussian Na- 
tional, instructor. 

March 31 and April 7 and 14—‘‘History and 
Philosophy of Fire Insurance Rating,’’ O. W. 
Ray, Chicago Board of Underwriters, instructor. 
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HOME OF NEW YORK 





Examination by New York Insurance 
Department Completed 





POLICYHOLDERS’ SURPLUS $17,226,637 


Company Participated in Many Reinsurances— 
Summary of Report 


An examination of the Home Insurance Com- 
pany of New York has been completed by the 
New York State Insurance Department, ascer- 
taining its condition as of June 30, 1915. The 
report shows admitted assets of $36,730,267, of 
which the principal items are bonds and stocks 
amounting to $31,200,319 (market value), cash 
$1,414,560, and agents’ balances of $3,662,162. The 
liabilities are stated to be $19,503,630, consist- 
ing of $2,018,867 losses unpaid, $220,000 of taxes 
estimated due, $241,245 reinsurance premiums, 
$27,622 return premiums, $73,598 of sundry 
bills, and an unearned premium reserve of $16,- 
922,299. This latter item is made up of $4,818,- 
179 on one-year fire risks, $10,799,573 on term 
fire risks, $882,521 on hail risks, $366,765 on in- 
land navigation risks, and $55,362 on marine 
risks. The company has a paid-up capital of 
$6,000,000 and a net surplus of $11,226,637, in- 
cluding a special reserve fund of $3,000,000 and 
a guaranty surplus fund of $38,000,000, so that 
its surplus to policyholders is $17,226,687. It 
might be mentioned that the report shows as a 
non-admitted asset $197,397 excess of the market 
values of special deposits over the correspond- 
ing liabilities. 

The examination further states that since 
September 24, 1913, the company has reinsured 
entirely, or in part, the business of ten compa- 
nies aggregating $3,295,411 in premiums ceded, 
the most important of which was that involving 
the Franklin Fire of Philadelphia on May 1, 
1915, amounting to $2,294,558. On June 1, 1915, 
an agreement was made with the latter com- 
pany, which is owned entirely by stockholders 
of the Home, whereby the Home assumes at cost 
all business written by the Franklin and in re- 
turn cedes to the Franklin a portion of certain 
risks on a fixed commission basis irrespective 
of which company issued the original policy. 

According to the report the company has con- 
tracts of reinsurance with several of the most 
prominent among the American and foreign re- 
insurance companies, thus giving the agents of 
the Home the advantage of the facilities of such 
companies in addition to its own large writing 
power. 

The yearly dividends since 1910 have ranged 
from thirty per cent on the old amount of stock 
($3,000,000) to twenty per cent on the present 
amount of stock ($6,000,000), together with a 
stock dividend in June, 1913, of 100 per cent. 


EXTENSIVE FIELD OF OPERATION 


The examination further states that the com- 
pany is authorized and transacts business in 
Canada, Mexico and Panama, in addition to 
every State and Territory of the United States, 
with a net annual premium income of about $17,- 
000,000. The home office has detailed data cov- 
ering the entire business except that of the 
Western farm business, which are on file at the 
office of the Western farm department at Chi- 
cago, Ill., of which H. H. Walker is manager. 
The company issues three underwriters’ agency 
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policies, namely, ‘‘the Home Underwriters De- 
partment,” issued throughout the United States, 
Canada and Cuba; “the Winnipeg Fire Un- 
derwriters Agency,’ issued in Canada, and 
“the Hibernia Underwriters Department,’ is- 
sued in New York, Pennsylania, Louisiana, IIli- 
nois, lowa, Kentucky, Nevada, Nebraska, South 
Dakota, Tennessee, Missouri, Montana and 
Utah. 


JOINT AUTOMOBILE POLICY 

Since March 1, 1915, the company, in conjunc- 
tion with the Fidelity and Deposit Company of 
Maryland, has issued in all States of the United 
States, except Alabama, Mississippi, Georgia 
and Florida, a comination automobile policy, 
the Home Company assuming the fire and 
marine hazard and the Fidelity and Deposit 
Company of Maryland covering the risks of in- 
jury to the person, while both companies ac- 
cept liability damages on property. The pre- 
miums of the fire and casualty companies’ risks 
are entirely separate on the policy. The com- 
pany issues in the States of New Jersey, Penn- 
sylvania, Virginia and District of Columbia a 
policy of insurance against loss or damage by 
fire, the premium thereon being paid weekly. 
“This policy is issued for the term of one week. 
It is understood and agreed that this policy 
may be extended by endorsement in the pre- 
mium receipt book issued to the party and bear- 
ing the same number as this policy. Pass book 
with payment receipted by agent to date of fire 
must be presented in case of loss. This policy 
will be void if payments are not made for four 
consecutive weeks.’”’ The annual premium in- 
come from this class of business approximates 
$140,000. 

The officers of the company are: President, 
Elbridge G. Snow; vice-presidents, Frederic C. 
Buswell and Clarence A. Ludlum; vice-presi- 
dent and secretary, Charles L. Tyner; secre- 
tary, Areunah M. Burtis; assistant secretaries, 
Howard P. Moore, Henry J. Ferris and Vincent 
P. Wyatt. 

The directors of the company are: Levi P. 
Morton, Elbridge G. Snow, George H. Hartford, 
Henry F. Noyes, Lucien C. Warner, John Claflin, 
W. M. D. Baldwin, Lewis L. Clarke, Clarence 
H. Kelsey, Elbert H. Gary, Thomas P. Kent, 
Cornelius N. Bliss, Jr., Frederic C. Buswell, 
John H. Flagler and Wm. Ives Washburn. 


Demur in Anti-Trust Suit 


The decision of the Illinois Supreme Court in 
the case involving the appropriations of the last 
Legislature should have an important influence 
upon the decision of Judge Creighton in the 
Sangamon Court, in the anti-trust suits begun 
by the Insurance Department against the fire 
insurance companies. The companies filed a 
demurrer, holding that the suit was not brought 
under the insurance law, and that the Insurance 
Department had no authority to begin suits in- 
volving general questions of public policy, that 
function belonging to the Atorney-General. The 
Insurance Department, through C. C. Shamel, 
its special attorney, has filed a brief holding 
that although the law creating the Insurance 
Department made the Attorney-General the 
legal authority for the Department, it was 
amended in 1899 to give the Insurance Commis- 
sioner all the powers of the Attorney-General 
so far as related to the administration of the 
Insurance Department. The companies hold 
that as the State constitution makes the At- 
torney-General the legal branch of the State 
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government, this right cannot be taken from 
him without an amendment of the constitution. 
Judge Creighton has taken this question under 
advisement. The Supreme Court holds that the 
appropriations for legal expenses of the Insur- 
ance Department were valid wherever the jn- 
surance laws were involved, but that appropria- 
tions for prosecutions not under the insurance 
laws were invalid, because the work should have 
been done by the Attorney-General. Unless 
Judge Creighton should decide that the antj- 
trust statute is an insurance law, a reversal by 
the Supreme Court of any decision by him 
against the insurance companies on this point 
would seem to be certain. 


Complain of Assessments 
Complaints are being made to the Iowa State 
Insurance Department against assessments made 
by the Federal Insurance Company of Des Moines, 
a mutual hail insurance organization. Policy- 
holders contend that they are being assessed 
more than they should be, and that money 
which is represented as going for losses is in 
reality going for expenses. At Denison a num- 
ber of policyholders gathered together and de- 
cided to resist a recent assessment. They claim 
that the expenses of the concern are shown to 
be $90,000 for the past year, while the losses 
were only one-fourth that amount. It is also 
claimed that they were guaranteed that assess- 
ments would not be over $15 per year, whereas 
they are $24 or thereabouts. State Insurance 
Commissioner English and Attorney-General 

Cosson are looking into the charges. 


Changes in Tennessee Inspection Bureau 


C. V. Norred on November 1 took up his duties 
as Nashville, Tenn., branch manager of the Ten- 
nessee Inspection Bureau, succeeding C. F. 
Zehnder, who resigned to enter local agency 
work. Mr. Norred is a rater and underwriter of 
many years’ experience. He was originally with 
the Chattanooga branch, and was promoted to 
the managership of the Jackson, Tenn., branch, 
from which place he came to Nashville. With 
this change, Lyle C. Osborn, formerly chief clerk 
in the offices of the Tennessee Inspection Bu- 
reau, has been promoted to the managership of 
the Jackson branch, and Marshall Yandell, for- 
merly of the Memphis department, has been pro- 
moted to the chief clerkship at the Nashville 
general offices. 


Illinois Employees’ Suit Decided 


The decision of the Illinois Supreme Court in 
the State employees’ case affects the Insurance 
and State Fire Marshal’s Departments. The 
lower court held that the Insurance Depart- 
ment had a right to employ special attorneys 
and legalized the appropriation made for theif 
salaries and expenses. The supreme court, 
however, differentiates between attornys em- 
ployed to enforce the insurance laws and those 
employed to prosecute cases not covered by the 
insurance laws, holding that this work devolves 
upon the Attorney-General. The anti-trust 
suits begun by Insurance Superintendent Potts, 
which have caused the chief item of expense 
for special attorneys, were begun under the 
common law and not under the insurance sta 
tutes, and the court holds therefore that the 
prosecutions should have been begun by the At- 
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torney-General, and that the appropriation for 
the Insurance Department is invalid. The 
deputies of the State Fire Marshal’s Depart- 
ment are also affected, the court holding that 
they should have been covered under the State 
official’s appropriation instead of under the em- 
ployees’ appropriation. It is possible that Fire 
Marshal Bennett may ask the insurance compa- 
nies to advance the money to pay the men, 
pending the extra session and the correct ap- 
propriation, as none of them have had any 
salary since June. 


Maine Insurance Agents Meet 

At the annual meeting of the Maine Associ- 
ation of Insurance Agents at Augusta, Me., last 
week, no action was taken on the question of 
contingent commissions, but much interest was 
shown in the discussion of the problem. 

The following officers were elected: E. C. 
Carll, Augusta, president; I. C. White, Lewis- 
ton, Frank O. Martin, Guilford, and P. I. Jones, 
Portland, vice-presidents; Arthur L. Orne, Rock- 
land, secretary and treasurer. Executive com- 
mittee—W. W. Palmer, Bangor; E. C. Whit- 
ney, Dover; N. C. Perry, Presque Isle; G. E. 
Allen, Camden; W. H. Gardner, Bucksport; S. 
W. Goodwin, Norway; J. B. Friel, Waterville. 





Fire Prevention Appointees in Tennessee 
State Fire Prevention Commissioner C. W. 
Schuyler of Tennessee has tendered J. E. McFad- 
den, chief of the Memphis Fire Department, the 
post of heading the assistant fire prevention 
commission at Memphis. Owing to the fact 
that he has his time fully taken up with other 
duties, Chief McFadden was forced to decline, 
although realizing the necessity for such work. 
In this event, Commissioner Schuyler will 
shortly name another man to take over this 
work. 

This office is entirely distinct from the deputy 
fire prevention commissioner for West Tennes- 
see, that post being held by J. C. Bomar of 
Paris, Tenn. 


Oklahoma Rating Board Law 
[Special Despatch to THE SPECTATOR] 

OKLAHOMA CITY, Nov. 9.—The Supreme 
Court of the State of Oklahoma to-day upheld 
the insurance law providing for the creation of 
a State Insurance Board with power to regulate 
fire insurance rates. After the bill had been 
signed and become law the Insurance Company 
of North America of Philadelphia brought a test 
action in the courts, contending that the act 
infringed on the constitutional powers of the 
Insurance Commissioner. The court rejected the 
action and upheld the new law. 


Insurance Institute of Hartford 

A reorganization of the office representatives 
of the Insurance Institute of Hartford was con- 
Sidered at a recent meeting of the board of 
directors. It was decided to allot at least two 
representatives to each company, and larger 
companies to be represented by one rep- 
Tesentative for each seventy-five employees or 
Material fractions thereof. It was decided that 
the representatives should be elected by their 
club organizations existing in the individual 
companies. 

In Hartford there are ten insurance offices 
having home office clubs. Where these clubs do 
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not exist it was decided that the election should 
be held by the clerical staffs of the respective 
companies. Representatives will be elected to 
serve for a period of one year, and their duties 
will be to convey to the clerical staffs of the re- 
spective offices all information of value con- 
cerning the activities of the Institute and en- 
courage and develop among the respective cleri- 
cal staffs an interest in the work; compile in 
their respective offices lists of individuals who 
may be actively drawn into the work of the 
Institute; to have supervision and control over 
the question boxes which will be established in 
every insurance company in Hartford. It was 
decided to instruct the office representatives to 
perfect a permanent organization in themselves 
and to hold meetings once a month. 

In order to encourage the office representa- 
tives in their work it was decided to free them 
from the payment of fees, either regular or 
special, and to establish suitable annual prizes 
to give to those who make the best showing 
in the matter of increasing membership and at- 
tendance. 

It was also decided to grant scholarships to 
especially worthy employees in various organi- 
zations, and also to present prizes for work done 
in the Institute during the year. Details will 
be worked out by a committee. 


Ohio Interinsurance Operator Pleads Guilty 
L. Loeb of Cincinnati, formerly manager 
and attorney-in-fact for the Merchants and 
Manufacturers Interinsurance Exchange, who 
was recently indicted on four counts by a jury 
in Hamilton County, Ohio, for violation of the 
State insurance laws, in soliciting and doing an 
insurance business without authority from the 
State, pleaded guilty to all four counts and was 
assessed a fine of one dollar and costs. All 
money collected by him was paid back and he 
has retired from that business in Cincinnati. 


Henry Clay Fire Branches Out 

It has been announced that the Henry Clay 
Fire of Lexington, Ky., will establish a farm 
department, issuing an instalment policy. The 
operation of this department will be confined 
to a limited number of counties in Kentucky. 
Under the plan proposed the business will be 
written on a five-year term having five annual 
premiums of twenty per cent each. Thomas D. 
Wilds of Lexington will have charge o?% the 
field supervision. 


Diamond Candy Company Fire 

A fire which resembled in circumstances very 
much the same conditions as those surrounding 
the Triangle Shirt Factory disaster some time 
ago occurred at the Diamond Candy Company’s 
factory in the Williamsburg section of Brooklyn 
last Saturday. Because of a locked door leading 
to safe exits twelve lives were lost. The stair- 
way had not been fireproofed, and in a panic 
many were injured. 


Death of James A. Silvey 


James A. Silvey, an insurance broker at 56 
Pine street, New York, died last Saturday at the 
age of seventy-three. Mr. Silvey was widely 
known in insurance circles and was interested 
in the organization of the German-American 
Insurance Company of New York, of which he 
became vice-president. He severed his connec- 
tion with the company many years ago, how- 
ever. 
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FORD LOSS SUITS 


Cases Cannot be Tried in Missouri for 
the Time Being 





FORTY-THREE CASES REMAIN 


Illinois Insurance Department Involved—One 
Company Makes Settlement 


The Supreme Court of Missouri has granted a 
temporary writ of prohibition against the hear- 
ing of the consolidated Ford Manufacturing 
Company cases set for tial at Troy, Mo., Novem- 
ber 8. The motion for a permanent writ will be 
argued as soon as an agreement can be reached 
on that date, but in the meantime the court at 
Troy is prohibited from trying the cases. The 
Ford Manufacturing Company brought suit in 
Missouri against fifty companies which refused 
to pay the claims growing out of its fire at Van- 
dalia, Ill., in March, 1913, with $643,000 of insur- 
ance involved. Several of these cases were tried 
at Troy and Mexico, Mo., but as each hearing 
required several weeks and involved large ex- 
penditures for attorneys and witnesses, a motion 
was granted by the judge at Troy to consolidate 
in one suit the forty-three remaining cases. The 
attorneys for the insurance companies filed in 
the Supreme Court an application for a writ of 
prohibition charging that the consolidation 
order was illegal, and that the maintenance of 
any suits in Missouri was illegal, as the cases 
should be tried in Illinois, where the property 
was located and the witnesses lived. 


COMPLAINED TO THE INSURANCE 
DEPARTMENT 


In the meantime the Ford Manufacturing Com- 
pany has filed with the Illinois Insurance De- 
partment a complaint against the action of the 
companies in resisting its claims. This com- 
plaint charges that the companies have com- 
bined to fight the cases, and asks the Depart- 
ment to‘submit a series of interrogatories to 
the companies to be answered under oath and 
filed by November 11. The companies hold that 
the Department has no authority under the law 
to ask these questions and could not enforce 
them, but they are being answered as a matter 
of courtesy. The questions cover any agreement 
among the companies as to resisting the suit, 
their relations with the Western Adjustment 
Company, the method of paying the attorneys 
and costs in the individual suits already tried 
and the reasons of the companies in contesting 
the claims. The action of the companies is based 
largely upon an official report of the Illinois 
fire marshal’s department, which investigated 
the loss, holding that it was incendiary, to- 
gether with a charge that the claim is excessive 
and that many items are duplicated. 


SETTLEMENT NOW MADE 


The Fidelity-Phenix has paid on a compromise 
basis its $7500 policy on the loss of the Ford 
Manufacturing Company at Vandalia, Ill., which 
occurred in March, 1913, This action was taken 
by the Western department on explicit instruc- 
tions from the home office. A discount of seven 
per cent from the face of the policies was se- 
cured. It is known that several months ago 
the attorneys for the Fords offered to take $2500 
for the $7500 policy, hoping thereby to break the 
ranks of the companies that were contesting the 
claim, hut this was refused. All the companies 
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having large policies on the loss were notified 
by the Fidelity-Phenix of its intended action, 
but they declined to consider any offers of com- 
promise, and will continue to contest the re- 
maining cases and carry them on appeal to the 
higher court. 


Skandia Insurance Company Examined 


An examination of the United States branch 
of the Skandia Insurance Company of Stock- 
holm, ascertaining its condition as of March 
31, 1915, has been completed by the New York 
Insurance Department. The report shows that 
the United States branch had on that date to- 
tal admitted assets of $1,321,148, against which 
were liabilities of $994,301, leaving a net sur- 
plus of $126,847 and a deposit capital of $200,- 
000 to protect policyholders. The company 
writes only reinsurance in this country, from 
which it had a net premium income last year 
of more than $750,000. 


Rate Charges in Michigan 


Commissioner Winship of Michigan has sent 
the following notice of rate regulation changes: 

In view of the fact that the great majority of 
insurance companies doing business in Michi- 
gan have acceded to a request for a maximum 
rate in connection with the application of 
schedules, regardless of the extent of the 
hazard, the Insurance Commissioner will allow 
the filing of a minimum premium rate of $2 
upon risks in this State, providing the rule is 
applied uniformly to every section of the State 
and to every citizen in the State. 


American National Fire of Columbus, O. 


The organization of the American National 
Fire Insurance Company of Columbus is making 
rapid progress. It hag been announced by 
President John W. Zuber that more than fifty 
per cent of the authorized capital stock has 
been sold and that operations will be begun 
within the next six months. The company is 
chartered under the laws of Ohio. President 
Zuber was formerly fire marshal of Ohio and is 
well informed on the insurance business. 


Polish Union Fire of Chicago 

M. W. Welsh, who has until recently been 
secretary of the Columbian National Fire of 
Detroit, has been made fiscal agent of the 
Polish Union Fire, which is being organized at 
Chicago by John F. Jozwiak, Bay City, Mich., 
Frank A. Kwasigroch of Chicago, and Dr. 
Francis Fronzak of Buffalo. The company has 
an authorized capital stock of $1,000,000 divided 
into 100,000 shares at $10 each, which will be 
sold at $20 a share. 


United States Lloyds Examined 


An examination of the affairs of the subscrib- 
ers at United States Lloyds of New York has 
been completed by the New York Insurance De- 
partment. The subscribers to this organization 
pledge themselves to unlimited liability. Higgins 
& Cox are the attorneys-in-fact. The report of 
the examiners shows that the organization had 
on June 30, 1915, total admitted assets of $1,491,- 
463, against which were liabilities of $1,059,980, 
leaving a surplus of $431,483. 


—Edgar A. Law, until recently secretary-treasurer 
of the County Fire of Philadelphia, died last week, 
after a brief illness, at the age of fifty-three. 
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Former State Official and Insurance Men 
Promoting New Organization 


WILL HAVE $500,000 CAPITAL 


Surplus of $500,000 Also—New Anti-Discrimination 
Law Encourages Capitalists 
Organization of a new fire insurance company 
in Des Moines, Ia., has reached such a stage 
that a definite announcement will be made 
shortly, and it is planned to have the company 
in full operation by December 15 to January 1. 
The new company will be the Iowa National 
Fire Insurance Company, with a capital of $500,- 

000 and a surplus of equal amount. 

Former State Auditor John L. Bleakly has 
been promoting the new company, and it is ex- 
pected that he will be its president. Frank L. 
Miner, president of the Bankers Accident Insur- 
ance Company of Des Moines, is expected to be 
vice-president. Frank P. Flynn of the Peoples 
Savings Bank is slated for treasurer. Much of 
the work of organization has been carried on 
through the office of Stephen A. Court, secretary 
of the Iowa State Live Stock Insurance Com- 
pany, and it is considered probable that the sec- 
retary of the new company will come from that 
office. Under the new anti-discrimination law 
some of the capitalists believe they see in Iowa 
a field for a resumption of the fire insurance 
business where it at one time flourished. 


Schedule for Grading Cities and Towns 


The ‘Standard Schedule for Grading Cities and 
Towns with Respect to Their Fire Defenses and 
Physical Conditions’? has been compiled by the 
National Board of Fire Underwriters, and will 
be ready for distribution within the next fort- 
night. The work is the primary foundation of 
the new rating system prepared by E. G. Rich- 
ards, president of the National Board, and rec- 
ommended by the Board. 


Danger in Cleaning with Gasoline 


Most housewives would be frightened into 
hysterics if they saw one of their children play- 
ing with a loaded shotgun. Yet some of those 
same women will thoughtlessly undertake dry 
cleaning in the kitchen with gasoline. Using a 
bowl or pan of gasoline in the kitchen is about 
as harmless a pastime as playing football with 
a can of nitroglycerine. 

A firm which manufactures a compound used 
with gasoline for dry cleaning is advertising its 
product extensively in this country under such 
headlines as ‘‘Housewives Save $5 by Using Gas- 
oline.’”’ ‘‘A Good Way to Collect Your Life In- 
surance’ would have been a more appropriate 
heading. 

Gasoline is a high explosive, more powerful 
and easier set off than dynamite. Thousands of 
people have been burned to death or blown into 
bits by handling it carelessly. Gasoline evap- 
orates very rapidly, and a small dish full of 
gasoline will fill an ordinary kitchen full of a 
highly explosive gas in a few minutes. A match, 
a spark, a fire burning in the kitchen range or 
a gas light is all that is needed to complete the 
combination. A wrecked house and a funeral 
are the usual result. 

With all possible precaution taken, dry clean- 
ing with gasoline is a very dangerous process. 
If a housewife feels that she must do her own 
dry cleaning she should be very careful to fol- 
low these instructions: 

1. Get your gasoline in a tightly closed red 
can. 
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2. Do the whole job out of doors at some dis- 
tance from the house. 

3. Take your pan out of doors before you put 
the gasoline in it. 

4. Be sure that the gasoline is thoroughly 
dried out of the articles cleaned before you 
bring them into the house. 

5. Be sure that all traces of gasoline are re- 
moved from your hands and your clothing be- 
fore you enter the house again. 

6. Never leave gloves on the hands to dry 
after cleaning. 

7. Allow no one to light a match anywhere 
near where you are working or where your 
clothes are drying. 

8. Allow no one who is smoking to come any- 
where near you or the clothes you have been 
cleaning until all traces of gasoline have dis- 
appeared. 

9. Make sure that everything has been re- 
moved from the pockets of garments to be 
cleaned before putting them into the gasoline. 
A match head in a pocket may do untold dam- 
age. 

10. Always remember that you are fooling: 
with something that is as dangerous as nitro- 
glycerine or dynamite.—Kansas Fire Marshal 
Bulletin. 


Agency Changes 

—Joseph IF. Magee of San Francisco has been ap- 
pointed Pacific Coast general agent for the Detroit 
National Fire. The company will enter California, 
Washington and Oregon. 

—Alfred DaSilva, formerly special agent for the 
Providence Washington, has been appointed chief ex- 
aminer in the home office of the Marquette National 
Fire. He was for some time in the office and field 
for the Georgia Home, and prior to that was with the 
Manchester and the Atlas. 


—E. R. Durham has been appointed Kansas City 
agent of the Rochester German Fire of Rochester, 
N. Y., taking over the business formerly held by 
Theodor C. Peltzer, who died two months ago. Mr. 
Durham has also the agency of the Northwestern 
National Fire. He was formerly secretary of the 
Central Union Fire, which is now liquidating. 

—The Sun of London has appointed J. W. Warn- 
shuis as State agent and adjuster in Iowa, Nebraska 
and South Dakota, taking effect November 1. He 
succeeds O. W. Chapin, who formerly had Nebraska 
and South Dakota, and J. M. Hilton, who had Iowa 
and Wisconsin, Mr. Hilton retaining the supervision 
of Wisconsin. Mr. Warnshuis was formerly in the 
Chicago office of the Home of New York, and after- 
ward was Iowa State agent of the Home and the 
Fidelity-Phenix, serving for the past year as an in- 
dependent adjuster in Iowa. 


Fire Notes 


The Strathcona Fire Insurance Company of Mon- 
treal has reinsured the business of La Protection Fire 
Insurance Company of Fraserville, Quebec. 

—tThe address on the “Origin of the Standard Fire 
Insurance Policy,” delivered by Elijah R. Kennedy on 
November 22, 1911, before the Insurance Society of 
New York, has now been printed in pamphlet form 
by the society. 

—The Union Underwriters Company has been in- 
corporated, with a capital stock of $10,000, for the 
purpose of conducting an agency for the handling of 4 
general insurance business. Paul T. Gaynor, Fred A. 
Richter, John A. Garver and others are interested. 

—Charles T. Mills, a director of the North British 
and Mercantile Insurance Company of London and of 
the Marine Insurance Company, and a member of the 
English Parliament, died on the battlefield in Flanders 
recently. He was a lieutenant in the British army. 

—The receiver for the Horticultural Mutual Fire of 
Oregon reports to the court that he is able to pay 1 
loss claimants and other creditors only twenty-four 
cents on the dollar. The policyholders have refused to 
pay the assessment levied, and lengthy litigation will be 
necessary to enforce collection. The members wanted 
cheap insurance and got it. 

—Fire insurance men of Sioux City, Ioa, recently 
organized the Fire and Casualty Underwriters Ass0- 
ciation of Sioux City, the object being to promote the 
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social and general welfare of its members. H. P. 
Guiney was named as temporary president, and Guy 
W. Andrews temporary secretary. A constitution and 
by-laws were adopted by the meeting. 

—The Year Book for 1915 of the Merchants Asso- 
ciation of New York has been issued. It records the 
great activities of the organization during the year 
ending April 30 last. The association then had 3481 
members, who are listed in the Year Book alpha- 
betically and by classes of business. The Year Book 
embraces 240 pages of interesting information. 

—A valuable document issued by the National Fire 
Protection Association, Boston, is entitled ‘“‘Fire Pro- 
tection in Schools.” It portrays examples and effects 
of poor construction and presents plans and pictures 
representing safe and proper construction methods, as 
well as graphically indicating the classes of laws now 
existing in the various States relating to school house 
regulation. 

—The Merchants Association of New York has 
issued in pamphlet form a resolution adopted by the 
association, advocating increased payments to the rail- 
roads for mail carriage, and the reports upon which 
this action was based. The association believes that 
it is to the advantage of the business interests of the 
country that the railroads should receive adequate com- 
pensation for carrying the mails, which they are ap- 
parently not now receiving. 


‘LIFE INSURANCE 


Fall Meeting of Actuaries 


The fall meeting of the American Institute of 
Actuaries will be held at the Hotel La Salle on 
Thursday and Friday, November 11 and 12. The 
following programme of papers has been an- 
nounced: 














Discussion of Papers Submitted at the June, 
1915, Meeting. 

Diagonal Summations—E. W. Hyde. 

Note on Double Interpolation by Finite Dif- 
ferences—H. L. Rietz. 

The Worth of Business—H. E. Vineberg. 

Decreasing Premium Policies with Return of 
Premiums—F. S. Withington. 

Immediate Annuities with Provision for Re- 
turn of Unpaid Portion of Purchase Money—R. 
M. Webb. 

Informal Discussion. 

Publicity. 

Changes advisable in forms of financial state- 
ments given publicity by companies, Insurance 
Departments and statistical publications. 

The Proposed New Disbursement Blank. 

Indebtedness in Connection with Non-Forfei- 
ture Privileges. 

What should be the contractual provisions re- 
garding indebtedness? 

What should be done when handling policy 
contracts deficient in their wording? 

Agent’s Compensation and Cost of New Busi- 
ness. 

Work of New Business Department. 

Methods of handling and checking applica- 
tions, medical examinations and policy writing; 
records relating thereto. 

The Policy Exhibit. 

Proper classification of various policy adjust- 
ments. 

Practical Treatment of Overweights and Un- 
derweights. 

Proper instructions to be giving agents, and 
regulations to be adopted in accepting risks. 


Interstate Life of Winnemucca 


The Interstate Life Insurance Company of Ne- 
vada has been incorporated under the laws of 
Nevada at Winnemucca, Nev., with $500,000 capi- 
tal. The officers are: A. G. Crane, president; 
Joseph B. Fayant, first vice-president; H. How- 
ard Dunbar, vice-president and general man- 
ager; James Edmunds, treasurer; A. W. Stowe, 
Secretary; Dr. C. E. Swezy, medical director; 
Judge R. Gilroy, counsel. The directors and 
officers are local financiers and business men. 


THE SPECTATOR 
LARGEST AGENCY MEETS 


Pittsburg Producers of the Equitable 
Life of New York Hold Two-Day 


Session 





MANY PROMINENT SPEAKERS 


An Agency Having a Record Greater Than Many 
Companies—Its Creed 


The Edward A. Woods Agency, Inc., Frick 
Building, Pittsburg, general agents of the 
Equitable Life Assurance Society, celebrated 
the thirty-fifth anniversary of the founding of 
the agency by a convention of agents at the 
Hotel Schenley, Friday and Saturday, November 
5 and 6. The entire convention business section 
on Friday afternoon and Saturday morning, as 
well as the big convention dinner Saturday night, 
was all planned on the subject of ‘‘Salesman- 
ship.” 

The convention was addressed by many promi- 
nent men. 

Manager Edward A. Woods opened the con- 
vention, outlining its purpose, and he was fol- 
lowed by the following speakers: Col. Samuel 
Harden Church, president of the Carnegie In- 
stitute, author, ‘“‘Life Insurance and Peace”; 
Max Rothschild, president of the Rosenbaum 
Company Department Store, ‘“‘Business Life In- 
surance’; Dr. J. F. Edwards, director of the De- 
partment of Public Health of Pittsburg, ‘‘The 
Value of Periodical Medical Examinations’’; H. 
J. Heinz, the head of the great firm of the ‘57 
varieties,’’ “Character and Salesmanship;’’ Dr. 
W. V. Bingham, Professor of Psychology, Car- 
negie Institute, spoke on ‘‘Psychology of Sales- 
manship.’’ These men were followed by ad- 
dresses from the following members of the 
Woods agency: ‘‘Correct Methods of Working,” 
C. J. Rockwell, field supervisor; ‘‘The Money 
Value to a Salesman of System in his Work and 
Finances,’’ H. K. Beegle, city supervisor. 

The afternoon session was closed by an ad- 
dress on business life insurance by Lawrence 
C. Wood, vice-president and assistant manager 
of the agency. 


SATURDAY’S MEETING 


The Saturday morning business session was 
opened by Manager Woods outlining the plan of 
the agency’s work for November—efficiency— 
followed by the following speakers: G. W. Duf- 
fus, head of Bradstreet’s Pittsburg branch, 
“Life Insurance and Credit’; Dr. S. B. McCor- 
mick, of the University of Pittsburg, ‘Life In- 
surance One Method of Savings for Young Men’’; 
Henry Harris, of the Duquesne Light Company, 
“Salesmanship and Public Service’; Francis J. 
Torrance, president of the State Board of Chari- 
ties, ‘‘Life Insurance and _ Philanthropies’’; 
Joseph Buffington, judge of the United States 
Circuit Court of Appeals, ‘‘Life Income’’; S. W. 
Guthrie, Indiana; J. S. McCargar, Bellefonte; 
Fred P. Moore, Mrs. E. P. Hall, S. B. Rote, W. E. 
Graham and N. E. Ellsworth, all of Pittsburg, 
who spoke on various phases of ‘‘salesmanship.”’ 

At the dinner Saturday night in the ball room 
of the Hotel Schenley, attended by five hundred 
people—agents, their wives, medical examiners, 
bankers and many prominent men of Pittsburgh 
—Lawrence Y. Sherman, United States Senator 
from Illinois and possible Republican nominee 
for President in 1916, made the principal ad- 
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dress, ‘‘Life Insurance a Community Service.”’ 
Senator Sherman has rendered signal service to 
policyholders of all companies all over the world 
by his splendid work on taxation of life insur- 
ance. He is a splendid orator and a great friend 
of life insurance. Dr. Franklin C. Wells, medi- 
cal director of the Equitable and president of 
the National Association of Medical Directors, 
spoke on “Conservation of Health and Home.”’ 


THE AGENCY’S GROWTH 


Manager Woods closed the convention by re- 
viewing life insurance thirty-five years ago with 
life insurance of to-day, as well as a review of 
his own agency, some figures of which are most 
interesting: 


For instance: 1880 1915 
Premium income ........... $10,529 $4,302,718.33 
Insurance in force.......... 297,600 126,117,395.00 
New paid business.......... 21,000 12,125,559.00 
Number of policies in force. 240 61,161 
Policyholders carrying $25,- 

UO GP MMINIEN: acatecauwase None 489 
Investments in the Pittsburg 

GURNEE -cxcdecsiadcidwene None $20,000,000.00 
Paid to policyholders and 

their beneficiaries ........ 29,200 2,369,613.17 


Of 250 old iine life insurance companies 227 
do a smaller business throughout the world than 
is done by the Edward A. Woods Agency, Inc., 
in its field. The agency is to-day about the 
size of the Equitable Life thirty-five years ago; 
the officials, directors and agents carry personal 
insurance in the sum of $2,031,420; everyone of 
its officials and directors has protected his 
family by means of life incomes; the agency 
believes in old-age provision, as eight of its 
officials have provided monthly incomes for their 
own old age to the extent of $8000 per year, 
payable monthly. 

It believes in life insurance for women, 
twenty-three women connected with the agency 
personally carrying $45,600 insurance, in addi- 
tion to income bonds providing for their old 
age; in group insurance for employees, carry- 
ing a group policy for 108 people among its 
office and agency force for a total of $150,200 pro- 
tection; in business insurance, as it is carry- 
ing $242,500 insurance on the lives of its of- 
ficers and stockholders. This in addition to 
group insurance and personal insurance carried 
by such officers and stockholders; in annual 
welfare examinations, every office employee and 
officer enjoying the benefits of an annual ex- 
mination. 

Such a showing indicates not only faith in 
life insurance, but an earning power, thrift and 
prudence which speak volumes for this organi- 
zation. 


United States A. and L. Prize Offers 


Additional prizes have been offered to its 
agents for November by the United States An- 
nuity and Life of Chicago as a special feature in 
its contest covering the last quarter of the year. 
A pool of one dollar per thousand of business 
written in excess of the production of the com- 
pany for the same month last year will be made 
and divided into three equal prizes, the first to 
go to the agent producing the largest volume of 
cash business during the month, second for the 
largest number of cash applications, and third 
for the largest amount of cash premiums during 
November. Only accepted business is to count. 
Prizes will be awarded on December 15; and as 
November was the smallest month in production 
in 1914, these will doubtless reach a good total. 

The company is experimenting with a unique 
plan of supplying its agents for reading and tem- 
porary use with books from a set carrying vital 
selling points that is issued by one of the large 
business book publishers. An agent is sent one 
of these books, and when he returns it another 
volume is furnished him. The company finds 
that by this method the agent not only reads the 
book carefully, but gets the full benefit of the 
striking selling suggestions they carry, 











Life Insurance 


ACTUARIAL SOCIETY 





Fall Gathering at Philadelphia Attracts 
Large Delegation 





PAPERS READ AND DISCUSSED 





Actuaries Analyse Dissertations Presented at the 
Annual Meeting—Proceedings Summarized 


The fall meeting of the Actuarial Society of 
America was held in Philadelphia Thursday and 
Friday, October 28 and 29, in the new building 
of the Penn Mutual Life Insurance Company, 
the hotel headquarters being at the Bellevue- 
Stratford. J. M. Craig, president of the soci- 
ety, occupied the chair at all meetings. 

The discussions of the papers presented at 
the May meeting of the society and printed in 
the latest number of The Transactions awakened 
much interest, and in this connection particular 
mention should be made of the discussion of 
Arthur Hunter’s paper on practical treatment 
of underaveraged lives. 

The dinner of the society was held at the 
Bellevue-Stratford on Thursday evening. There 
were nearly one hundred members of the soci- 
ety present and a number of distinguished guests 
from the insurance fraternity, including Presi- 
dent Johnson of the Penn Mutual and President 
Wing of the Provident Life and Trust. 

The meeting ended with a luncheon at the 
Merion Luncheon Club by most of the members, 
followed by an auto trip to Valley Forge. 

The papers that were presented aroused much 
interest and awakened considerable discussion. 
A brief summary of the papers is given here- 
with: 


LOADINGS AND EXPENSE LIMITATIONS 


The paper on “Premium Loadings and Ex- 
pense Limitations,’’ by E. E. Rhodes, began 
with a collection of the different definitions of 
premium loadings which he was able to find 
from reliable sources, and finds that ‘‘the word 
‘loading’ must therefore be accepted as referring 
to that part of the gross premium which is in- 
tended to provide for expenses and contingen- 
cies.”” With this in view, he considers the 
amendment proposed at the last session of the 
legislature to Section 97 of the New York Insur- 
ance Law, limiting the expenses of life insur- 
ance companies. The law now limits the total 
expenses of companies doing business in New 
York to the total loadings plus the present 
value of certain assumed mortality gains. Mr. 
Rhodes says in part: 


The Superintendent asks “Should any mutual 
company be limited as to total insurance ex- 
penses in such a manner that it must increase 
its premiums in order to comply with the limi- 
tation, when its own experience demonstrates 
that it can safely proceed without increasing 
its rates?’ Mutuality certainly requires that 
premium rates for all plans should be con- 
sistent. If the rates for a particular plan do 
not provide the same margin as do the rates for 
otber plans, any deficiency in the rates for the 
particular plan would have to be borne by other 
policyholders. 

It would seem to be a cardinal principle of 
mutual insurance that the rate for any partic- 
ular form of policy should be sufficient for the 
following purposes: (1) to meet all the policy 
obligations; (2) to meet the necessary admin- 
istrative expenses; (3) to enable the company 
to maintain an adequate contingency reserve, 
and (4), to maintain the agency organization, all 
on the assumption that no other form of policy 
is issued by the company. If other forms of 
policy are issued and the rates for a particular 
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form of policy are insufficient for the purposes 
enumerated above, some part of the net cost 
which should be borne by policies issued under 
the insufficient rate is necessarily borne by 
policies issued under tables calling for higher 
premium loadings. If a mutual company has a 
high premium rate for one class of policy and 
a low premium rate for another (using the 
words “‘high’’ and “low” in their relative sense), 
the policyholders paying the high rates are 
guaranteeing something to the policyholders 
paying the loan rates. In event of serious losses 
those paying the high rates lose first and lose 
most. If a company charges a smaller loading 
than is necessary to cover expenses it is dis- 
counting unknown and uncertain future profits, 
and applying such profits toward a reduction 
of the premiums which would otherwise be ne- 
cessary. There is a violation of mutuality if 
a special form of policy be issued under rates 
so low as to preclude the possibility of their 
sustaining any part of the loss in event of the 
happening of some unforeseen contingency. 

The second question of the Superintendent is, 
“Should mutual companies be required by 
statute to charge loadings upon their net pre- 
miums which will be adequate to cover all in- 
surance expenses?’ Existing laws provide that 
if a premium rate be less than the net pre- 
mium required to maintain the legal reserve, 
the company would become bankrupt unless 
its gains from mortality, interest and miscel- 
laneous sources were sufficient to pay expenses 
and put up the required special reserve. It is 
difficult to believe that any Insurance Depart- 
ment would license a company which adopted 
such rates. Furthermore, it is difficult to be- 
lieve that an Insurance Department would li- 
cense a company whose premium rates were 
only a trifle in excess of the required net pre- 
mium. In such case the refusal to license might 
be properly based upon two grounds: (1) that 
the company was discounting too heavily its 
problematical gains, and (2), that inasmuch as 
the insurance public has been educated to re- 
gard the difference between the gross premium 
as the expense provision, the adoption of an in- 
sufficient loading would be deceptive and mis- 
leading, in that it would convey the idea that 
the company’s business would be conducted 
much more economically than would be the 
case. 

The writer believes that so long as the States 
have an arbitrary and fixed reserve standard 
they should not provide by statute that the true 
loading, as distinguished from the nominal 
loading, should be available for expenses. In 
that case a company which availed itself of 
the statutory permission to expend the true 
loading would be in the position of issuing non- 
participating policies under the guise of par- 
ticipating policies. Moreover, there would be 
danger of untoward losses which could not be 
met without embarrassment. A. mutual com- 
pany must constantly bear in mind that it has 
no means of recouping abnormal losses except 
by its redundant premiums. 


WAR EXPERIENCE 


The paper on “Military Service and Its Bear- 
ing on the Policy Contract,’’ including the re- 
cent war experience of the Mutual Life,’’ aroused 
much interest. The paper traced the develop- 
ment of the attitude of the American compa- 
nies towards military and naval service during 
the last twenty-five years, exhibiting the fact 
that whereas twenty-five years ago practically 
all companies employed a restriction against 
active service in the army or navy, practically 
all policies are now unrestricted in this re- 
spect. British policies until the beginning of 
the war were almost as liberal, but now con- 
tain a severe restriction, designed to eliminate 
all such extra hazard. Companies operating on 
the Continent of Europe have evidently occu- 
pied a middle position. A common custom of 
Austrian companies, for example, in 1912, was 
to make the policies unrestricted up to a very 
limited maximum, which in no case exceeded 
about $6000. 

A brief analysis is submitted of the experience 
of the Mutual Life Insurance Company of New 
York in the present European war up to the 
first of October. The total estimations to that 
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date amount to about $400,000, including about 
$58,000, claims caused by the destruction of the 
steamship Lusitania. Of the total claims about 
forty per cent were incurred at ages over forty- 
five, and slightly over twenty-five of the total 
were incurred in each of the age groups twenty. 
six to thirty-five and thirty-six to forty-five, 
Claims amounting to over $54,000, or about thir- 
teen and one-half per cent of the total, arose 
under policies issued in the United States. In 
connection with about $300,000 of the claims in- 
curred knowledge was at hand as to the cause 
of death. Of these about one-third were killed 
in active service, twelve per cent died from 
wounds received from active service, and over 
one-third died from illness and disease due to 
active service. The balance is accounted for by 
accidents to non-combatants. Classification is, 
of course, difficult. The indications are that, 
compared with other great wars, the rate of 
death from actual warfare is increased and that 
from disease decreased. The number of lives in 
this group was eighty-seven, of whom thirty- 
five, with about $150,000 insurance, were officers, 
and thirty-three, with $70,000 of insurance, were 
privates. A rough estimate is made that the 
average extra mortality due to the war is about 
three and one-half per cent of the sum assured, 
which is made up of a minimum extra for of- 
ficers of about seven and one-half and for 
privates of about one and one-half per cent of 
the sum assured, but these calculations are 
based on very limited data. 

With reference to the experience of British 
companies it is observed that in a group of ten 
the war claims constitute about ten per cent 
of the total death claims. There is, however, 
more comment concerning depreciated and un- 
certain security values, heavy income tax and 
curtailment of new business than concerning 
extra mortality. 


REINSTATEMENTS DISCUSSED 


In his paper entitled ‘‘Requirements as to 
Health under Applications for Reinstatement of 
Policies—Mortality under Reinstated Policies,” 
Arthur Hunter takes up first the question of 
the different requirements the different compa- 
nies make as a condition of reinstating policies 
and, later in the paper, considers the question 
of the mortality under reinstated policies. The 
requirements he finds to be somewhat varied 
with the different companies. In some cases 4 
personal certificate of health is accepted shortly 
after lapse, and in other cases either a cel- 
tificate of health or a full medical examination 
is required. 

An interesting question under this part of 
the paper applies to policies giving the right 
to reinstate under certain conditions within a 
certain time after lapse. The ordinary condi- 
tion is upon “‘evidence of insurability satisfac- 
tory to the company,”’ and Mr. Hunter discusses 
the question whether this means merely evi- 
dence of good health or includes the other re- 
quirements as to insurability which would exist 
were the insured an applicant for a new policy. 
He concludes that the expression means what it 
says and that under such a clause an insured 
cannot demand restoration unless he is in- 
surable, i. e., would come up to the require- 
ments for new insurance even though the medi- 
cal examination itself may be satisfactory. This 
would mean that restoration could be declined 
if the insured were financially, or in habits, not 
up to the standard of the company, or if he 
had changed his occupation to something which 
would prevent his acceptance for new insurance. 

The latter part of the paper treated of mor 
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tality under reinstated policies and is of par- 
ticular interest because practically no investi- 
gations have been published in regard to this. 
He made an investigation of reinstated poli- 
cies in the New York Life and in this investi- 
gation separated those where a medical health 
certificate was obtained from those where only 
a personal health certificate was required and 
also separated both from the cases where there 
was a full medical examination for reinstate- 
ment. The mortality in the cases which were 
reinstated under a personal health certificate 
was divided into first, second and third years 
after reinstatement and the years following the 
third grouped together. It is interesting to 
note that the rate of mortality in comparison to 
the expected was smaller during the first three 
years after reinstatement than it was in the 
later years, and that also it was positively 
small. This would tend to indicate that the 
mere statement of the insured that he was in 
good health, which was what the personal 
health certificate amounted to, seemed to be 
sufficient to give the company a good experi- 
ence on those whom it reinstated under this 
plan. The personal health certificate was used 
only in cases where the lapse had not been long, 
and even where the lapse had been short there 
were certain cases under which a personal cer- 
tificate could not be accepted. The longer cases 
and the special cases under the shorter lapses 
required as a condition of reinstatement a med- 
ical health certificate or a re-examination. The 
experience under reinstatements where some 
sort of a medical examination was obtained was 
smaller and, consequently, could not well be 
separated into years after reinstatement, but 
was simply taken as a total. It is interesting 
to note that under the medical health certificate 
the rate of mortality was somewhat higher 
than under the personal health certificate, and 
that under the full medical examination it was 
lowest of all by policies, but higher than under 
the personal certificate by amounts. The ex- 
perience is not large enough to give the dif- 
ferences any particular significance and the to- 
tal result may be briefly stated as follows: that 
under the system of the New York Life the 
mortality results on reinstated policies were 
satisfactory in each of the groups mentioned 
for restoration, namely, on a personal health 
certificate, on a medical health certificate, or 
on a full medical examination. 


D. P. FACKLER’S PAPER 


D. P. Fackler’s paper on ‘“‘Annuities With Par- 
ticipation Based Upon Select and Ultimate Mc- 
Clintock Tables” is a further development of the 
subject treated in a former paper by the same 
author. 

He prefaces his discussion with a quotation 
from some remarks by Emory McClintock to 
the effect that an average table with a distinctly 
low mortality at all ages rather than a select 
table was to be preferred for the valuation of 
annuities. Mr. Fackler points out that recent 
experience has shown a wide divergence from 
the standard tables and suggests that the wide 
disparity between the legal reserves and the 
Premiums charged at present for annuities show 
either that the legal reserves are too low or the 
Premiums charged are unreasonable. 

On this hypothesis Mr. Fackler has applied 
the select and ultimate principle of the New 
York law to the McClintock tables, and by 
using varying percentages of mortality over the 
first five years has obtained certain annuity 
values on the three, three and one-half, four 
and five per cent interest bases. The net three 
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and one-half per cent premiums thus obtained 
are, Mr. Fackler asserts, practically in line with 
the premiums now actually charged. Mr. 
Fackler argues that it would be safe if the 
legislature would permit the interest rate as- 
sumed in annuity valuations to be four per cent, 
since the annuity reserves are largest in the 
immediate rather than in the distant future, 
and there is no reason to believe that interest 
rates will fall below four per cent for many 
years to come. Mr. Fackler closes his paper 
with an appeal for the popularization of annui- 
ties by making them participating. 


Fort Worth Life Men Muster 


The annual convention of the field men of the 
Fort Worth Life Insurance Company was held 
at Fort Worth, October 29 and 30. Between forty 
and fifty agents were in attendance. B. F. Myers 
acted as chairman at the opening of the conven- 
tion, and the welcome address was delivered by 
President N. H. Lassiter, with a response by 
A. L. Malone. After an address by Dr. J. W. 
Irion, vice-president of the company, three- 
minute reports were received from each man 
present on local conditions, giving all of the 
agents an opportunity to tell of the difficulties 
encountered in soliciting life insurance in his 
locality, how they are to be overcome and the 
most timely and effectual help he could receive. 

In a prize contest for $10 in gold, to be awarded 
the person who, in a talk of not more than five 
minutes, advanced the best reasons to convince 
a prospect that his application for insurance 
should not be postponed, A. R. Schell of Fort 
Worth was declared the winner. 

An interesting feature of the meeting was a 
round-table discussion of live subjects for the 
insurance solicitor, with topics and leaders, as 
follows: ‘‘How to Obtain a Prospect and Make 
Preliminary Investigations of Physical and 
Financial Condition,’ A. L. Malone; ‘‘How to 
Determine the Proper Kind of Policy to Present,”’ 
J. M. Read; ‘‘How to Present the Policy,” Ad- 
dison Lea; “The Psychological Moment to Pre- 
sent the Application for Signature on the Dotted 
Line,’’ W. F. White; ‘‘How to Obtain Settlement 
with the Application and Reasons for Obtaining 
at Least a Small Cash Payment,” J. C. Thomp- 
son; ‘“‘The Delivery of the Policy,’’ M. D. Ussery. 


Cleveland Agents’ Meeting 

The annual meeting of the Agents Associa- 
tion of the Cleveland Agency of the Massachu- 
setts Mutual Life took place in the office of 
General Agent E. W. Snyder Thursday. A num- 
ber of papers by agents were read and discussed 
at the business meeting, after which Actuary 
C. H. Angell of the company answered a num- 
ber of questions and explained many points 
that will be useful to agents in the field. 

C. S. Kohler of Cleveland presided as toast- 
master at a luncheon held after the meeting. 
President W. W. McClench of the company 
spoke at some length on the growth of the 
Cleveland agency and complimented General 
Agent Snyder and his men on the good work 
they have done. More than fifty agents were 
present. 





La Fayette Life Change 
A press despatch states that Bertram C. Day 
has resigned as president of the La Fayette Life 
of La Fayette, Ind., and that the directors at a 
special meeting appointed Abner E. Werkhoff, 
vice-president, as acting president. 
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L. F. BUTLER ELECTED 


Successor to the Late S. C. Dunham as 
Head of Travelers Named 


BEGAN AS OFFICE CLERK 





Other Acts of Directors—Mr. Butler Also to 
Head Travelers Indemnity 


Louis F. Butler, who has been for the past 
three years vice-president of the Travelers In- 
surance Company of Hartford, was on Monday 
last elected president to succeed the late Syl- 
vester C. Dunham, at the regular November 
meeting of the board of directors. Mr. Butler 
was also elected president of the Travelers In- 
demnity Company, which organization is affil- 
iated with the old-established Travelers Insur- 
ance Company. 

President Butler entered the service of the 
Travelers in 1890, starting as a clerk in the rail- 
way ticket department. In 1901 he was made 
assistant actuary of the company and later in 
the same year actuary of the accident depart- 
ment. He was elected assistant secretary in 
1904 and secretary in 1907. Five years later he 
was elected vice-president. 

Other matters taken up at the directors’ meet- 
ing included the election of John L. Way, charter 
vice-president of the company, to membership 
on the finance and salary committee, of which 
the company’s president is a member ex-officio, 
and the appointment of a special committee to 
prepare appropriate resolutions on the death of 
Mr. Dunham. 

The Travelers Insurance Company has again 
carried out the policy of promoting its officials 
on the strength of the records made in its ser- 
vice. The late president, S. C. Dunham, was 
advanced from a legal connection with the com- 
pany to the head of the organization. Mr. But- 
ler’s career, as stated before, began as office boy, 
from which he has steadily worked upward 
through various offices to become the executive 
head of this great institution. 

The Travelers is admittedly one of the largest 
organizations of its kind in the United States, 
and has been highly successful in all its branches. 
The life department, which began operations in 
July, 1866, showed for the year 1914 a total in- 
come of over $14,071,000, of which more than 
$10,014,000 represented premiums. The insur- 
ance in force is in excess of $348,500,000, which 
gives it a high rank among the largest com- 
panies of the United States. 

The accident department began operations in 
April, 1864, and has shown a remarkable growth, 
the premium income last year being in excess of 
$15,423,000. 

The financial strength of the Travelers has al- 
ways been maintained at the highest standard, 
the reserves held for its several classes of busi- 
ness being well in excess of legal requirements. 
At the present time the assets amount to well 
over one hundred millions, while the surplus, 
including the capital stock of five millions, is in 
the neighborhood of fourteen millions. 

President Butler has a most intimate knowl- 
edge of the workings of the manifold depart- 
ments of the company with which he has been 
so long identified, and it is felt that his promo- 
tion to the presidency comes as a recognition of 
merit and ability. As the third president of the 
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Travelers, Mr. Butler will continue the high 
standards set by his predecessors and place the 
company in a still stronger position in the esti- 
mation of the insuring public. 


Masonic Life Association Examined 

The New York Insurance Department has 
completed an examination of the Masonic 
Life Association of Buffalo, ascertaining its 
condition as of June 30, 1915. The report of 
the examiners shows that the association had 
on that date total admitted assets of $338,067, 
against which were liabilities of $200,012, leav- 
ing a balance of $138,055, to which is added 
a statutory reserve of $44,846, leaving a surplus 
to protect policyholders of $182,902. The organi- 
zation writes only Free and Accepted Masons 
in amounts from $1000 to $5000 on the assess- 
ment plan. Assessments are increased at the 
end of each year until age sixty-five, after 
which the rate does not increase during the re- 
mainder of the lifetime of the assured. There 
is a membership of about 13,590, carrying in- 
surance aggregating $24,482,000. Assessments 
during the year ending June 30 aggregated $538,- 
153. Death claims are paid within ninety days 
after the date of death on the receipt of proper 
proofs of death and claims. Death and dis- 
ability claims of $467,908 were paid during the 
year. The officers of this organization are Nel- 
son O. Tiffany, president and general manager; 
Nelson O. Tiffany, Jr., first vice-president and 
agency director; John G. Wallenmeier, Jr., second 
vice-president; George H. Chase, secretary; 
George P. Wilkins, treasurer; Dr. George L. 
Brown, medical director. 


Georgia Life Underwriters Meet 

About 150 agents attended the first annual 
meeting of the Georgia Life Underwriters at 
Macon last week. T.S. Lowry, Jr., president of 
the Macon association, acted as chairman and 
extended a welcome to those present. Hugh M. 
Willett of Atlanta, former president of the His- 
torical Association of Life Underwriters, was 
made permanent chairman of the convention, 
which it is intended should meet annually to 
further the spirit of comradeship among the un- 
derwriters. Major Thomas Peters of Atlanta 
addressed the meeting, giving a few reminis- 
cences of the early days of organizing the Georgia 
Life men. Other speakers were Jesse R. Clark, 
president of the Union Central Life of Cincin- 
nati, on ‘“‘Equipment of the Agent and His Re- 
lation to the Company’”’; C. C. Taylor, secretary 
of the Jefferson Standard of Greensboro, on 
“Agency Organization’; A. C. Newell, manager 
at Atlanta for the Columbian National Life of 
Boston, on ‘‘Salesmanship, Its Dignity and Im- 
portance.”’ 

After a luncheon had been served the under- 
writers took up the discussion of ‘‘What Can 
We Do to Promote the Best Life Insurance In- 
terests in Georgia?’ Guy E. Paine, general 
agent at Macon for the Penn Mutual Life of 
Philadelphia, was topic chairman. 


The Panama-Pacific International Exposition 


Closes December 4 


The closing date of December 4, for the 
Panama-Pacific International Exposition at San 
Francisco is positive, though frequent inquiries 
from insurance men of the East to the com- 
mission indicate an impression that it will re- 
main open until a later date. No exposition 
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ever before held has given such prominence to 
insurance. It has, in fact, been an insurance 
man’s exposition, and everyone connected with 
the business who has intended seeing the great 
fair must do so before December 4. Because 
of the unfortunate impression that the Panama- 
Pacific International Exposition will continue 
beyond December 4, insurance company officials 
are urged to give this notice the widest pub- 
licity. 


Southland Agents Hold Meeting 


Immediately after the close of a sixty-day con- 
test among the agents for new business, the an- 
nual convention of the Southland Life of Dallas 
field forces was held. The contest had resulted 
in the production of $2,000,000 of new business. 
Cash and other prizes were awarded to the in- 
dividual members of the teams scoring in the 
contest. Before adjourning the agents pledged 
themselves to greater efforts than ever for the 
remaining two months of the year. 


Two Republics Life 

Under the direction of A. H. Rodes as gen- 
eral manager, the Two Republics Life of El 
Paso, Texas, is making steady progress in build- 
ing up its financial strength. Economies are 
being effected in all departments of the com- 
pany, and the next annual statement is ex- 
pected to show up very favorably. The Two 
Republics Life writes non-participating insur- 
ance only, and its policies are in line with the 
most liberal modern practice. On the financial 
side the company shows good volume of sur- 
plus, while its investments are producing satis- 
factory returns. 


Company Tidings 
—The Central States Life of St. Louis has with- 
drawn from Arizona and is preparing to enter 
Nebraska. 


—The Berkshire Life of Pittsfield has adopted its 
scale of dividends for 1916, which is the same as that 
which: has been in force since 1912. 


—The Excelsior Life of Toronto has entered its new 
eleven-story home-office building, which is considered 
one of the finest structures in Canada. 


—The Peoria Life of Peoria, Ill., reports that the 
net increase in business thus far this year is $8,000,000, 
bringing the total insurance in force up to more than 
$15,000,000. 


—The Inter-State Life and Accident of Chattanooga 
reports that its premium income for the first nine 
months of 1915 was $186,175, an increase of forty- 
nine per cent over the same period of the previous 
year. 

—The Missouri State Life of St. Louis reports that 
the production on Melson Day, in honor of President 
Melson, was $1,698,752, an increase of 48% per cent 
over Melson Day, 1914. The month of October 
showed a gain of 43%4 per cent over October, 1914. 


Life Notes 

—Frank Miley, special agent of the Penn Mutual 
Life of Philadelphia at Des Moines, died recently. 

—The Bankers Life Insurance Association ef 
Olathe, Kan., has obtained a charter to operate on 
the assessment plan. 

—An opportunity for life insurance salesmen to ob- 
tain valuable sales letters is offered by an advertiser 
in another column. 

—R. W. Harrison has been made agency super- 
visor of the New England Mutual Life of Boston, 
with headquarters at Nashville, Tenn. 

—J. Henry Small, general agent in Brooklyn for 
the Penn Mutual Life of Philadelphia, celebrated on 
Tuesday the fiftieth anniversary of his wedding. 
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SAFETY FIRST SOCIETY 
Wants Better Street Traffic Regulations 


Many important recommendations to provide 
for new traffic regulations with the view to mini- 
mizing the number of accidents occurring upon 
the public streets were approved at a recent 
meeting of the Street Traffic Committee of the 
Safety First Society of New York. 

Much consideration was given to the better 
safeguarding of pedestrians, and it was the con- 
sensus of opinion that the campaign of educa- 
tion being conducted by the Safety First Society 
was accomplishing much good, but that greater 
authority must be given to the traffic police to 
regulate and direct pedestrian travel upon the 
public streets and that it should be unlawful for 
any person to cross a street in the middle of a 
block. The Detroit ordinance, which gives the 
Police Commissioner power to regulate and di- 
rect the course of pedestrian travel, was ap- 
proved. 

As a result of the investigations of many ae- 
cidents involving motor vehicles by the autome- 
bile technical committee, of which George H. 
Robertson is chairman, approval was given to 
the intoduction of new ordinances and the fol- 
lowing measures were approved and ordered re- 
ferred to William Bondy, general counsel of the 
Society. Particular stress was laid upon the 
necessity of an ordinance requiring owners of 
motor vehicles with side chain drive to protect 
the chains with suitable guards. In this connec- 
tion reference was made to the numerous fatali- 
ties due to the fact that the side chains of the 
vehicles involved were unprotected. 

Another important recommendation provides 
for an ordinance making it a misdemeanor for 
any person to “hitch on’’ or trespass upon a 
motor vehicle, street car or horse-drawn vehicle, 
unless employed by the owner thereof. 

The introduction of ordinances to provide for 
these regulations was approved. 

The committee was presided over by Frank 
G. Webb, chairman of the street traffic commit- 
tee. The other members in attendance were: 
Dudley Olcott 2d, Edward L. McManus, George 
H. Robertson, David Beecroft, George H. Pride, 
George P. LeBrun, and Frederick H. Elliott, 
general secretary of the Safety First Society. 


Knickerbocker Mutual Liability Insurance 
Company Examined 


An examination of the Knickerbocker Mutual 
Liability Insurance Company of New York, 48 
of June 30, 1915, has been completed by the 
New York Insurance Department. The com- 
pany was organized to write compensation and 
employers’ liability, teams and automobile 
property damage. The officers are: Arthur W. 
Watson, president; William T. Evans, vice- 
president; Ancell H. Ball, treasurer; Robert 
M. Donaldson, assistant treasurer, and W. 
Hunt Hall, secretary. The examination was 
conducted for the purpose of determining what 
dividend, if any, the company should be 4l- 
lowed to return to is members. The financial 
report showed .that the company had total ad- 
mitted assets of $87,214 on June 30, against 
which were liabilities of $31,033, leaving a sul 
plus of $6181. The company has made reinsul- 
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ance contracts to cover all losses in excess of 
$25,000 on any one accident under a workmen’s 
compensation policy, and also to cover any loss 
in excess of $5000 for any one person and $10,- 
000 in any one accident on elevator liability 
policies. 

The examiners recommended that the experi- 
ence of the company had been such as not to 
warrant the payment of any more than 11.4 per 
cent of the earned premiums in a dividend to 
members. 


Bankers’ Blanket Bond 


Practically every State except Massachusetts 
has approved the bankers’ blanket coverage bond 
offered by the syndicates of surety companies. 
There was some objection made by the Ohio In- 
surance Department on account of the word 
“fire’ in the policy, the Department taking the 
attitude that surety companies are not licensed 
to write insurance against loss by fire. This ob- 
jection was overcome by the substitution of the 
word ‘‘destruction”’ in the place of “‘fire,””’ which 
was satisfactory to the Ohio Insurance Depart- 
ment. 

In Massachusetts, however, there has been ob- 
jection on the ground that the Massachusetts law 
does not permit burglary and theft and fidelity 
insurance to be written in one policy by any 
company, although any company may write both 
these classes of insurance in separate policies 
(Section 34, Massachusetts Inurance Law). An- 
other objection raised by the Massachusetts In- 
surance Department is on Section 18 of the Mas- 
sachusetts law, which requires that all com- 
panies must do business in their own name only. 
An opinion of the attorney general rendered in 
1910 held that under this section co-suretyship is 
illegal. Section 18 provides that no two forms 
of coverage shall be written in one policy. 





HEALTH AND ACCIDENT CONFER- 
ENCE 
Code of Ethics for Members 


President R. Perry Shorts of the Health and 
Accident Underwriters Conference has sug- 
gested the following resolution for the consider- 
ation of the members as a means of adopting a 
practical working code of ethics for the con- 
ference: 


Whereas, the declared objects and purposes 
of the Health and Accident Underwiters Con- 
ference are: 

“To promote good-will and harmony between 
members; to devise measures for the protec- 
tion of their common interests; and to advance 
the general interests of health and accident 
underwriting;”’ 

And Whereas, we believe that such objects 
and purposes can be accomplished only through 
the active co-operation of conference members 
in the practice of ‘Golden Rule’ business 
methods, one toward the other; 

Now, Therefore, Be it Resolved, that the fol- 
lowing principles applying to the transaction of 
the industrial health and accident insurance 
business shall be considered as the ‘“Confer- 
ence Code of Ethics,’ binding upon all members; 
that any unintentional violations thereof shall 
be immediately corrected and complete restitu- 
tion made to the injured member; and that all 
controversies arising thereunder shall be re- 
ferred to the grievance committee of the confer- 
ence for adjustment and its conclusions held 
binding upon all parties interested. 

1.No member shall induce, or permit its 
agents or representatives to induce, directly or 
indirectly, any policyholder of another member 
to lapse or discontinue his existing policy of in- 
surance; and no member shall knowingly issue 
a policy to any person who has previously car- 
tied insurance with another member unless his 
former policy with the other member shall have 
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been lapsed for at least thirty days immediately 
preceding, and, in such a case, no special in- 
ducements, such as waiving the collection of a 
policy fee or putting illness benefits into im- 
mediate effect, shall be granted. 

2. No member shall knowingly issue a policy 
to any person who at the time is insured with 
another member, unless satisfied in good faith 
that such person will continue to carry both 
policies and that his financial income warrants 
his so doing. 

3. In circularizing, or in otherwise endeavor- 
ing to procure new agents, no member shall 
offer or quote any terms or commissions to a 
prospective agent until first satisfied in good 
faith that he is not in the employ of another 
member; and no member shall, directly or in- 
directly, employ or endeavor to employ any 
agent of another member without first notify- 
ing such other member of its intention so to 
do, and until after such agent shall have honor- 
ably terminated his employment with his for- 
mer employer by giving proper notice and set- 
tled his outstanding accounts in full. 

4. In any and all matters, not specifically men- 
tioned above, wherein the proper course of ac- 
tion of one conference member toward another 
may be in doubt, the “Golden Rule” in its 
broadest and highest moral sense shall be ap- 
plied and followed. 

Be It Further Resolved, that the above de- 
fined principles shall be interpreted and ap- 
plied in a spirit of fairness and equity as an 
honorable agreement between gentlemen—the 
true purposes thereof being threefold: 

1. To prevent any conference member from in- 
juring or diverting the business or agency or- 
ganization of another member; 

2. To elevate the present-day moral standards 
of business competition; and 

3. To carry out in good faith the declared ob- 
jects and purposes of this conference. 


E. H. Downey’s New Connection 

E. H. Downey, who has been chief statistician 
of the Wisconsin Industrial Commission, recently 
resigned that position to accept a special dep- 
utyship in the Pennsylvania Insurance Depart- 
ment, where he will be in charge of workmen’s 
compensation matters. Dr. Downey is widely 
known in the insurance world as a statistician 
and analyst of unusual ability. His researches 
have also extended into the field of social in- 
surance, and his paper on ‘Old Age Pensions” 
is regarded with high favor. The Pennsyl- 
vania Insurance Department is to be congratu- 
lated on its selection of Dr. Downey for this 
position and Dr. Downey has the sincerest feli- 
citations of his many friends in this new field. 


Insurance Mathematics Course 

C. E. Scattergood, assistant secretary and 
chief statistician of the Fidelity and Casualty 
Company of New York, is conducting a course 
of lectures on insurance mathematics. The class 
is held on Tuesday afternoon of each week at the 
offices of the company at five o’clock. One hour 
is devoted to a lecture and discussion of the 
subject. Two lectures have thus far been held. 
Particular attention will be given to the mathe- 
matics of casualty and miscellaneous insurance. 
A number of employees from various insurance 
organizations are enrolled in the course. 


Favors Ohio Superintendent’s Ruling 

In a political address made at Columbus 
Monday, Governor Willis of Ohio approved the 
action of Superintendent of Insurance Taggart 
in issuing licenses to the casualty companies to 
do a liability and compensation business. Gov- 
ernor Willis criticised the statements of Thomas 
J. Duffy, member of the Industrial Commission, 
who said in a public address recently that the 
Insurance Department had licensed the com- 
panies to indemnify employers against viola- 
tions of the laws. 
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LIABILITY RATES 





Casualty Companies File Uniform Scale 
of General Hazard Rates 


RATE WAR AVERTED 


Supe rintendent Calls all Companies for Meeting 
the Problen—New Rates 


Since October 1 there have been somewhat un- 
satisfactory conditions in the rating of tene- 
ment and elevator liability risks in New York 
city. It was on that date that the analytical 
schedule of rating these hazards went into ef- 
fect supplanting the old zone system of mini- 
mum rates. As there had been considerable 
rate cutting by underwriters of this class of 
business a general rate war was threatened. 
To avert such a demoralized condition, Super- 
intendent Phillips of the New York Insurance 
Department issued a call for a meeting of all 
companies engaged in the writing of these 
classes of risk to consider a plan whereby 
satisfactory rates could be enforced. 

On Wednesday, November 3, every company 
writing general liability was represented at a 
meeting with the Superintendent of Insurance, 
resulting in the adoption of a resolution to the 
effect that a committee of nine, composed of 
six bureau and three outside company represen- 
tatives, should be empowered to submit a plan 
of rating these hazards, together with the rates 
to be used. 

This committee was prompt in ifs action 
and resolved to adopt the system that was in 
force prior to the introduction of the analyti- 
cal schedule. Each company was promptly noti- 
fied of the action by the committee, which 
called attention to the fact that the rates and 
rules are mandatory upon all companies. The 
letter to the companies stated that (1) the com- 
mittee had filed on behalf of each company the 
rules and rates governing the general liability 
and elevator insurance contained in the manual 
of the Workmens Compensation Bureau, which 
had been in effect up until September 30; (2) 
the committee determined that the rates so 
filed should be effective as of November 4; 
(3) the committee had adopted certain resolu- 
tions which affect the conditions produced by 
the establishment of new basis rates. 


REPORT TO SUPERINTENDENT 


The committee of nine, which sent the letter 
to the companies, drafted the following report 
to the Superintendent of Insurance: 

November 3, 1915. 
Hon. Jesse S. Phillips, 
Superintendent of Insurance. 

Dear Sir: The committee of nine, appointed 
at the general meeting of members of the Work- 
mens Compensation Service Bureau, and com- 
panies not members thereof, writing general 
liability or elevator insurance in Greater New 
York, beg to submit, on behalf of Attna Acci- 
dent and Liability Company; ‘tna Life Insur- 
ance Company; Casualty Company of America; 
Commercial Casualty Insurance Company; The 
Employers Liability Assurance Corporation, 
Ltd.; The Fidelity and Casualty Company of 
New York; Fidelity and Deposit Company of 
Maryland; The Frankfort General Insurance 


Company; General Accident Fire and Life As- 
surance Corporation, Ltd.; Globe Indemnity 
Company; Hartford Accident and Indemnity 
Company; London and Lancashire Indemnity 


Company; London Guarantee and Accident Com- 
pany, Ltd.; Maryland Casualty Company; Mas- 
sachusetts Bonding and Insurance Company; 
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New Amsterdam Casualty Company; New Eng- 
land Equitable Insurance Company; the Ocean 
Accident and Guarantee Corporation, Ltd.; the 
Preferred Accident Insurance Company; the 
Prudential Casualty Company; the Royal In- 
demnity Company; Southwestern Surety Insur- 
ance Company; the Standard Accident Insurance 
Company; the Travelers Insurance Company; 


the Travelers Indemnity Company; United 
States Casualty Company; United States 
Fidelity and Guaranty Company; Zurich 


General Accident and Liability Company, rules, 
classifications and rates governing the writing 
of such risks, as follows: 

Exhibit A—Such portions of the manual of 
compensation and liability insurance of the 
Workmens Compensation Service Bureau as re- 
late to general liability and elevator insurance. 

Exhibit B:—-Resolutions of the committee 
which particularly apply to the conditions 
brought about by the substitution of the rules, 
classifications and rates comprised in Exhibit A 
for pre-existing rules, classifications and rates. 

Exhibit C—Rules of the Casualty Insurance 
Exchange relating to assignment of territory. 

These rules, classifications and rates super- 
sede any pre-existing method of rating general 
liability and elevator risks, and become effective 
from date of November 4 and are binding upon 
all companies. 

EDMUND DWIGHT, 
Chairman of Committee. 


RATES NOW IN FORCE 
The zone system of rating, as adopted by the 
Workmens Compensation Service Bureau, and 
which is now made mandatory upon all com- 
panies, is as follows: 


Dwellings of every description—front and rear 
when occupied by three or more families, with 
or without stores underneath. 

Territory No. 1.—That portion of the Borough 
of Manhattan south of Forty-second street and 
east of Fifth avenue, south to Twenty-third 
street and east of Broadway from Twenty-third 
street, south to the Battery; area .20, frontage 
10; minimum annual premium, $50 per building. 

Territory No. 2.—That portion of the Borough 
of Manhattan east of Fifth avenue and north of, 
and including Forty-second street; area .15, 
frontage .10; minimum annual premium $40 per 
building. 

Territory No. 3.—That portion of the Borough 
of Manhattan west of, and including Fifth ave- 
nue from Twenty-third street, north and west 
of, and including Broadway from Twenty-third 
street south; area .10, frontage .10; minimum 
annual premium $20 per building. 

Territory No. 4.—Borough of Bronx; area 
10, frontage .10; minimum annual premium $15 
per building. 

Territory No. 5.—Borough of Brooklyn; area 
10, frontage .10; minimum annual premium $15 
per building. ; 

Territory No. 6.—Borough of Queens; area .10, 
frontage .10; minimum annual premium $15 per 
building. 

Territory No. 7.—Borough of Richmond; area 
.07%, frontage .07%4; minimum annual premium 
$10 per building. 

Remainder of Greater New York.—Area .07%, 
frontage .07%; minimum annual premium $6 per 
building. 

The minimum premiums herein provided shall 
be the minimums charged in addition to the ele- 
vator premium, if any. 

For the purpose of recognition of the moral 
and physical differences in risks under which 
risks in any certain territories might properly 
be assigned to the rates and minimum pre- 
miums applicable to other territories herein de- 
fined, it shall be permissible upon the applica- 
tion of any member of the Casualty Insurance 
Exchange of New York for the Arbitration Com- 
mittee or other properly authorized body to pass 
upon, and assign, risks to rates and minimum 
premiums applicable to territories other than 
those in which said risks may be located. Front 
and rear buildings on the same city lot, and 
having frontage on one street only, shall be sub- 
ject to one minimum premium. A _ building 
within the meaning of this rule is a structure 
having one or more entrances, the whole form- 
ing one continuous building. 

Exception—The above rule shall not apply in 
Territoy No. 1, in which territory the minimum 
premium per building shall apply to each part 
thereof contained within party walls and further 
determined by the number of entrances thereto. 
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Commissioners’ Committee Meeting 
Called for Next Friday 





COMPANIES INVITED TO ATTEND 





Review of Present Reserve Statutes Will Be Made 
—Seek Underwriters’ Opinion 

Frank H. Hardison, Commissioner of Insur- 
ance in Massachusetts and chairman of the com- 
mittee on reserves other than life of the Na- 
tional Convention of Insurance Commissioners, 
has called a meeting of the committee at the 
Hotel Astor in New York on Friday morning, 
November 12. In the notice of the meeting, 
Commissioner Hardison said: 

It is proposed at this meeting to consider the 
general question of proper reserves for out- 
standing liability and workmen’s compensation 
losses and any other question which may be in- 
cidental or subsidiary thereto. In particular, 
consideration will be given to the interpreta- 
tion of the loss reserve statute now in force in 
several States (New York, Massachusetts, Con- 
necticut, etc.), this being a question raised in 
the report of this committee to the National 
Convention of Insurance Commissioners at its 
recent meeting held at Monterey, Cal. 

It is desirable that companies transacting 
these lines of business be represented at the 
meeting and prepared to state their views. 


STATES REPRESENTED 

The States represented on the committee on 
reserves Other than life of the National Con- 
vention of Insurance Commissioners are the 
following: Massachusetts, Pennsylvania, Ver- 
mont, Michigan, Colorado, Minnesota, New York, 
Maryland, Virginia, Missouri, California and 
Wisconsin. 

In making its report to the convention the 
committee called attention to the fact that 
under the existing loss reserve law of several 
States it would be necessary for companies to 
compute their liability on account of work- 
men’s compensation business upon the basis of 
percentages derived from old liability business 
provided such companies shall have been ten 
years in business. As the loss ratio for many 
companies has been very high under the old 
liability conditions, the resulting reserve for 
compensation losses will no doubt be excessive. 
It remains to be seen whether the law should 
be construed as applying to workmen’s com- 
pensation business so far as the application of 
loss ratios derived from liability experience is 
concerned. If not, the reserve upon compensa- 
tion business will be fifty-four per cent of the 
earned premiums on December 31 of this year. 
Otherwise the percentage in the case of some 
companies will reach as high as $75 per cent. 

The action of the committee will be awaited 
with great interest by companies doing this 
class of business. 


Plate Glass Service Bureau 

The committee of the Plate Glass Service and 
Information Bureau organized to investigate 
the Michigan plate glass situation, reported at 
the quarterly meeting of the bureau last week 
that the outlook in Michigan was good, but that 
there are still some matters to be adjusted. A 
motion to authorize the chairman of the bureau 
to appoint a committee to draft a plan for a 
reinsurance agreement among the members 
whereby preferred risks may be distributed 
among the members at lower rates than those 
furnished by the bureau was adopted. 
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The increasing cost of replacements was dis- 
cussed. The cause of this is the higher price of 
glass because of lower discounts recently put in 
force and new regulations regarding the setting 
of glass and restrictions as to salvage. Glaziers 
have agreed to a cartage charge of three dollars 
where they are not allowed to set the glass after 
it has been delivered to the tenant. The glaz- 
iers have agreed also that no salvage measuring 
less than ten square feet shall be allowed. 


Compensation Rate Manual Bases 


After a conference lasting several weeks, in 
which the Insurance Departments of Massachu- 
setts and New York and the various inspection 
and rating boards took part, the fundamental 
bases for a rate manual for workmen’s com- 
pensation were agreed upon. Several commit- 
tees have been organized and these are now at 
work analysing the particular subjects as- 
signed to them, among them being the prob- 
lems of loading expenditures, accident fre- 
quency and compensation benefits. 

A resolution was adopted at the conference 
in New York last week to the effect that in 
compiling the manual consideration should be 
given to the Massachusetts experience and to 
the experience of New Jersey, Michigan and 
Illinois as compiled by the Workmens Compen- 
sation Service Bureau, as well as the experi- 
ence in Wisconsin, as shown by the compila- 
tions of the Wisconsin Industrial Accident Com- 
mission. It is agreed that the experience of 
other States shall be reduced to the Massachu- 
setts level by the application of a suitable 
differential of accident frequency and compen- 
sation benefits. The aggregate experience of 
all the States will be used in determining the 
rate for a given classification unless the ex- 
perience of a single State is considered suf- 
ficient to allow such local experience to be ap- 
plied generally. 


Business Mens Accident Association 

An examination by the Insurance Department 
of South Dakota of the Business Mens Accident 
Association, Kansas City, Mo., brought forth 
some complimentary remarks. The examiner 
says: “It is a source of gratification to note the 
splendid existing condition. This association 
had up to December 31, 1914, been in actual 
operation about five and one-half years, yet had 
at this date 19,691 members in good standing, 
with 31,487 outstanding contracts; ledger as- 
sets amounting to $72,084 and a surplus of over 
$34,000. In my judgment the association has 
experienced its healthy growth largely through 
the efficiency of its management and liberality 
of its contracts.” 

Last month sixteen men wrote one hundred or 
more applications for this company and forty- 
five wrote twenty-five or more. The total busi- 
ness received in October exceeded by more than 
fifty per cent that of any previous October. 


Casualty Notes 

—President Louis H. Fibel, of the Great Eastern 
Casualty of New York, has appointed Eugene Durand 
as manager for the company at Chicago. Mr. Durand 
was formerly connected with the Chicago office of the 
Employers Liability. 

—Neville B. Stanger, who was formerly connected 
with the Montreal office of the Employers Liability 
Assurance Corporation, died recently in a French hos 
pital from wounds received on the battlefield in Flan 
ders. He was a lieutenant in the British army. 

—The Ocean Accident and Guarantee Corporation 
has extended the time for paying the premiums 0? 
accident and health insurance produced during Novem: 
ber and December to January 31, in order to encourage 
those who qualify for the solicitors’ bonus offered by 
the company. 
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